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When an older parent loses
a spouse, whether through
divorce or death, the middle-
aged children are often called
upon to help manage the
resulting financial issues.

Some parents may be grief-
stricken and unable to con-
centrate or focus on practical-
ities. Others may not have the
skills to deal with even simple
tasks, such as balancing their
checkbook, let alone the com-
plicated chores of executing a
will or hiring an attorney.
Here are a few suggestions to
help you through the process.

Talk about it
Getting a parent to discuss

finances during this time may
be difficult. Many older peo-
ple view money as being con-
nected to independence and
dignity.

Others may just not want to
burden their children with
their financial issues. In
either case, it is important to
be sensitive and approach the
parent in a way that is accept-
able to him or her.

One way to start the conver-
sation is to ask the parent if
he or she wants your help.
Listen to your parent’s con-
cerns before offering advice.
Let him or her make the deci-
sions if possible, even if you
think you know what’s best.
And, if your parent feels that

he or she needs to speak with
someone outside of the fami-
ly, you should respect that.
Help find the name of a trust-
ed financial adviser, accoun-
tant or attorney who will be
able to assist during this
tough time.

Establish a plan

If your parent wants your
help, the first thing to do is
get organized. Help him or
her gather important docu-
ments such as birth certifi-
cates, life insurance policies,
retirement accounts, invest-
ments, mortgage documents,
wills, divorce or separation
agreements, etc. and put them
in one place.

Then make a checklist of
all the financial matters that
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It’s hard to typecast Guy
Marsden. He is a skilled fur-
niture maker. An artist. An
engineer. A consultant. He is
a right brain/left brain con-
fusion of talent and interests
that defies categories. Which
is the way he likes it.

“I never thought of my
interests as being exclusion-
ary,” he says. “It’s all the
same kind of visual creative
thinking.

Marsden and his wife,
Rebekah Younger, just settled
in Woolwich last August after
living in northern Califor-
nia. Younger has family in
Boothbay, and a few years
ago they were vacationing in
Maine when she asked Mars-
den if he would ever think of
moving here.

“I said I would in a heart-
beat,” he recalls.

Marsden runs a woodwork-
ing business and ART-TEC,
which does electronics engi-
neering design and develop-
ment, invention prototypes
and artwork.

Now that he is in Maine,
and proudly displays the
solar heating system he built
and with which he heats his
studio/barn, he has started a
business. Make that two busi-
nesses. One yin, one yang.
Together, they reflect a kind
of curiosity and yes, visual
creative thinking.

One thing Marsden does is
design and build furniture.
For that he gains the plea-
sure of working with his
hands and seeing his cre-
ations take shape before his
eyes. His furniture has a
kind of theme.

“I like to use thin strips,”
he says, “because I like their
‘light’ expressiveness.”

In his woodworking
brochure, Marsden writes
that his working process is
“more like a sculptor than a
furniture maker.”

“I begin by searching the
lumber yards for boards that
speak to me,” he writes.

One disadvantage of mov-
ing to Maine from California
is the lack of the wide vari-
ety of exotic wood he found
in California.

“I was spoiled living out
there,” he says. “You could
get any kind of wood you

could imagine.”
He has found suppliers for

teak, mahogany and other
exotics. Varied pieces of
wood are stacked in the
downstairs of his studio,
along with the tools of the
woodworking trade — band
saw, table saw, sanders, etc.
Upstairs is his workshop for
his computer and electronics
work.

Marsden was born in York-
shire, England, but moved to
the United States when he
was 13 years old. His major at
the Maryland Art Institute

was wood. Later he became
interested in electronics and
computers. One day an artist
friend, Seyed Alavi, came to
him with a problem.

“He had an idea and he
wanted me to help him
implement it,” Marsden
recalls. The idea was an art
exhibition consisting of a
room full of light bulbs.
When a spectator entered the
room, the light bulbs were
supposed to go on in a partic-
ular sequence.

“We’re talking 120 light
bulbs,” Marsden says.

He created a computer pro-
gram and a miniature com-
puter that set off the light
bulbs automatically. The
light installation worked. It
was something he’d been
doing for some time, and
Marsden’s direction since
then has been to continue
helping artists and inventors
fulfill their dreams.

“I love working with inven-
tors,” he says. “They come in
lit with fire. They have this
idea, plans on paper, and they
come to me to help them
make a prototype.”

Marsden builds a proto-
type for them, but the mar-
keting of their product is up
to them.

“Unfortunately, most
inventors haven’t a clue on
how to market their inven-
tion,” he says. “There are
marketing specialists out
there, but often in my experi-
ence, once they have a proto-
type they run out of gas.”

Moving from the bay area
of California to rural Maine,
Marsden feels there are plen-
ty of inventors in the state
who could benefit from his

services.
“To me that’s the most sat-

isfying work,” he says. “Help-
ing an idea become some-
thing concrete, something
they could walk away with.”

The umbrella entity for his
varied endeavors is ART
TEC. For anyone interested
in finding out more about
Marsden’s work, his Web site
is at www.arttec.net. The cost
to an inventor for Marsden to
create a prototype is “about
$400 to $4,000,” Marsden says.
The average turnaround
time is two weeks.
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The new federal law extend-
ing unemployment benefits
for up to 13 weeks — plus an
additional 13 weeks in high-
unemployment states — is
welcome news for jobless peo-
ple whose benefits have run
out.

But in some ways, the
extended benefits are “less
than advertised,” says Rick
McHugh, a staff attorney
with the National Employ-
ment Law Project.

Some low-wage unem-
ployed workers in a number
of states may not get the full
13 weeks. In a few cases, they

might not get anything.
And even though Califor-

nia’s official unemployment
rate is 6.2 percent, it’s cur-
rently not high enough to
qualify workers for the sec-
ond 13-week extension.

The extension of unem-
ployment insurance was part
of the economic stimulus bill

President Bush signed into
law Saturday. The grittier
details are only now coming
to light and there is still con-
fusion over the finer points.

Because the federal govern-
ment is footing the bill for
extended benefits, jobless peo-
ple must meet federal require-
ments to get them. These

requirements may differ
slightly from the criteria
some states use to determine
eligibility for initial unem-
ployment benefits.

The U.S. Department of
Labor has not yet published
guidance on the new extend-
ed benefits program. The fol-
lowing is based on experts’

interpretation of the law.
The first segment of the

new law provides up to 13
weeks of additional unem-
ployment benefits to anyone
who has exhausted initial
benefits on claims filed after
March 15, 2001.

Here’s the fine print:

Scott
Lemieux
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GUY MARSDEN OF WOOLWICH in his electronic workshop. Marsden operates two business-
es, a woodworking operation and ART TEC, which does electronics engineering design and
development, invention prototypes and artwork. Some of the woodwork is seen at right. At top
right are products made by ART TEC.
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Tamara Weber, 25, saddled
with $22,000 in college loans
and $6,500 in credit card debt,
has stopped impulse spending
and postponed buying a car
and other big-ticket items so
she can pay down her debt.

Jessica Coleman, 23, faced
with $4,500 in credit card debt
and a $300 monthly car pay-
ment, has put off buying a
computer and an armoire.
She’s scouring for bargains at
TJ Maxx and Ross Stores and
eats salads at TGI Fridays
instead of dining on steaks at
fancy French restaurants.

“I really have to budget
now,” said Coleman, a Santa
Monica, Calif., resident, who
used to splurge on a new out-
fit with each paycheck.

And Weber, a Tampa, Fla.,
resident who hopes to be debt-
free by 2007, said, “Spending
on frivolous items is not my

biggest concern right now.”
Weber and Coleman, both

of whom got caught up in
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Woolwich’s Marsden
combines a pile of
skills under one roof
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TAMARA WEBER looks at sweaters on sale at a clothing
store in Tampa, Fla. A number of financially strapped young
consumers have been forced to pull back on carefree spend-
ing in order to pay down debt. 


